REAL ESTATE CONSULTING & SCOPE OF AGENCY AGREEMENT

THIS CONSULTING AGREEMENT is made as of this ____day of                   , 20___, by and between _________________________________________________________________ (Client), of  
_________________________________________________________________________ and Sellers Select Realty Services, a licensed California Real Estate Broker, (Consultant) with a principal place of business at 22-235 Tamyram Road, Sky Valley, CA 92241.

Background

Client desires to sell the Property, known as ______________________________________________________________________________

Client, in order to save commission expense, desires to achieve this goal without an industry standard fixed percentage fee listing. Client therefore desires to engage Consultant, who has expertise and qualifications in areas beneficial to Client’s intentions. Client desires to retain the services of Consultant and Consultant agrees to render such services.

IN CONSIDERATION of the foregoing and of the mutual covenants set forth below, the parties agree as follows:

1. Retention as Consultant: Client hereby retains Consultant, and Consultant hereby agrees to render consulting services to the Client, upon the terms and conditions set forth herein.

2. Duties:  Consultant agrees that he will perform those services requested of him by Client, by selection from the menu of services and respective fees listed below: 

( A. LISTING & Comparative Market Analysis: Consultant to list the Property in the Desert Area MLS, in accordance with a listing agreement separately entered into, and provide a CMA. Client agrees to inform Consultant of progress with the listing, so that Consultant may make appropriate status changes in the MLS.

Item A is selected: Client initial ______________ Consultant initial ______________

( B. SUPRA lock box: Consultant to provide an electronic lock box, as used by subscribers to the MLS, for a rental/setup fee of $100.00. This fee is payable in advance. 

Item B is selected: Client initial ______________ Consultant initial ______________

(  C. FOR SALE sign: Consultant to provide a “Listed By Owner” sign, delivered to the Property for a rental/setup fee of $55.0. This fee is payable in advance.


Item C is selected: Client initial ______________ Consultant initial ______________

( D. VIRTUAL TOUR: Consultant to provide a virtual tour through tourfactory.com linked to the MLS listing provided in 2 A for a fee of $150.00, payable in advance.

Item D is selected: Client initial ______________ Consultant initial ______________

( E. “TALKING HOUSE” lead generation: Consultant to provide a “Talking House” transmitter and yard sign for the duration of the listing provided in 2 A above for a rental/setup fee of $150.00, payable in advance.

Item E is selected: Client initial ______________ Consultant initial ______________

( F. BROCHURES: Consultant to design, produce and provide 100 full color single sheet 8.5 x 11 feature sheets for a production/printing charge of $75.00, payable in advance. Client is free to make additional copies at Client’s cost.

Item F is selected: Client initial ______________ Consultant initial ______________

( G. REVIEW OF CONTRACTS AND DISCLOSURES: Consultant to review the documentation of Client’s transaction to ensure that it meets the requirements of the Purchase Agreement and the State of California for inspections, reports and disclosures for a fee of $425.00, payable in escrow to provide this service.  A copy of this signed Consulting Agreement shall be placed in escrow for the instruction of the Escrow Company. 

A “risk surcharge” of one half of one quarter percent (0.25%) of the selling price will be added to the above consulting fee to compensate for liability exposure and Errors & Omissions premiums.

Item G is selected: Client initial ______________ Consultant initial ______________

( H. NEGOTIATING, ADVOCATING AND TROUBLESHOOTING: Consultant to negotiate, advocate and troubleshoot Client’s transaction. Such services to include:

· Provision of California Association of Realtors approved forms and documentation. 

· Advice on the completion of the Purchase Agreement and informing Client of the respective rights and responsibilities of Seller and Buyer. 

· Advice on dealing with Buyer/Buyer's agent. 

· Advice on meeting the requirements of the Purchase Agreement and the State of California for inspections, reports and disclosures.  

· Consultation throughout the selling process, including guidance through the documentation and mandatory disclosures and assistance in resolving possible complications, problems, concerns, or disputes that may arise. 

· Advice on the various services involved, including Title Company, Escrow Company, appraiser, home inspector and home warranty. 

· Advice on closing costs and who pays what. 

· Advice on the requirements of the escrow agent and Title Company in connection with the closing of the transaction. 

· Advice on Client’s negotiations with the Buyer. 

· Advice on troubleshooting the details of the transaction. 
The fee for these bundled services is calculated from the table below and is payable upon close of escrow. A copy of this signed Consulting Agreement shall be placed in escrow for the instruction of the Escrow Company. 

Fee Schedule for Negotiating, Advocating & Troubleshooting Services

Selling Price
Real Estate Consulting Fee

$0 - $200,000
$995

$200,001 - $300,000
$1,295

$300,001 - $450,000
$1,575

$450,001 - $600,000
$1,895

$600,001 +
$2,195

A “risk surcharge” of one half of one percent (0.5%) of the selling price will be added to the above consulting fee to compensate for liability exposure and Errors & Omissions premiums.

Item H is selected: Client initial _____________ Consultant initial ______________

3. Agent Status: The parties recognize that Consultant is agent for the Client under California Law with respect solely to those duties listed above. The Client shall not withhold any funds from Consultant for tax or other governmental purposes, and Consultant shall be responsible for the payment of it. 

4. Compensation:  Client shall pay to Consultant, as compensation for the services rendered, the sums indicated for the duties listed above. For additional work that is not listed but is mutually agreed between Client and Consultant to be done, Client shall pay a fee based on $125.00 per hour for hours actually worked by Consultant. Alternatively and by agreement, a lump sum fee may be paid. 

5. Term:  This Agreement shall commence on the date first written above and shall continue until such time as the Property is sold.

6. Termination:  The parties agree that either Client or Consultant, by written notice, may terminate Consultant's engagement under this Agreement at any time for any reason or for no reason. If Client terminates the agreement, Consultant shall be paid a fee on an as earned basis, calculated at $125.00 per hour for hours actually worked by Consultant in accordance with Paragraph 4 above. However, should an escrow fall out for reasons beyond Client’s control, this will not be deemed termination by Client.

7. Assumption of Risk: Client acknowledges that he/she is strongly advised to seek professional assistance in real estate transactions, especially in these areas: (1) establishing price; (2) ensuring that all disclosures are properly made; (3) negotiation of offers; (4) finalizing terms and conditions; (4) troubleshooting the transaction and coordination of escrow, all as reflected in 2 G and H above. To the extent Client declines to obtain this assistance, Client knowingly assumes risk. Client acknowledges the content of the California Association of Realtors® Seller’s Advisory, which is attached to form part of this Agreement.

IN WITNESS WHEREOF, the parties have executed this Agreement effective the date first written above.

Consultant





Client








Client
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